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Calculating Your Net Proceeds 
The cheque is in! Now how much do you get to keep? There are a number of closing costs to consider.  
  
Legal Fees. the purchase and sale of homes

necessary to close their home.  

  
Mortgage Fees. Check with your mortgage lender to determine if 
any costs will occur when transferring or releasing your mortgage. 
There is sometimes what is referred to as a discharge fee to remove 
the mortgage from title that can range from $100 to $250.  

  
Disbursements. These fees cover additional legal expenses such as 
travel, copies, couriers, registration fees and preparing document 
transfers. Disbursements can range upwards of $500, but can 
sometimes be built into your legal fees.  

  
Adjustments. 
much money is owed to which utilities on closing day. Your lawyer will 
ensure that any overpayments or deficiencies on rents, mortgage 
interest, property tax and utility charges will be corrected, and the 
buyer and seller will be credited or charged accordingly. 

  
Moving Costs. Moving costs vary based on location and the amount 

factor gas, rental vehicles and moving supplies. 
  

To estimate your net proceeds, see the worksheet at the end.

  
  

posted on their websites. Sellers ay in the area of $1000.00 for a lawyer to look after the legal details 
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Debra Kelly
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Debra is dedicated to her clients ensuring their experience buying or 
selling a home is Easy and Joyful.   Debra is one of those ‘detailed & 
organized’ types paying close attention to all her clients needs.

She loves the easy Okanagan lifestyle especially the long sunny days of 
summertime.   After growing up in ‘small town’ Kelowna, the 70’s, she 
ventured off to Edmonton, AB, where she lived the 80’s decade watch-
ing the Oiler’s win 5 Stanley Cups. 

In the summer of 1993 Debra moved to Cabo San Lucas escaping the 
cold winters for a one-year adventure in paradise.  With her three young 
children in tow, the sleepy little fishing village was warm and life by the 
Sea took ahold of her soul.   Without TV and only two little Telephone 
centers in town, the simple life was perfect.  Some 20 years later her 
‘one’ year adventure was still ongoing and there is no other place she 
would rather be … except back home in the Okanagan!

With over 20 years of Real Estate sales, Debra has experienced first 
hand what happens to real estate values when the outside world discov-
ers the untouched beauty of a small ocean side village and seen the 
coastline develop with world-class golf courses, luxury resorts and 
privately gated communities.    Sound familiar?   Yes, very similar to our 
beautiful Okanagan valley.

Debra is a Director with the local Chamber of Commerce, the Highway 
97 Task Force, and supports the local Kelowna Hospice House.

Besides traveling, golfing at Shannon Lake or skiing Big White fill her 
free time.   Her favorite beaches are anywhere along Peachland’s 
Beach Avenue.  Also, she is busy showing off the Okanagan valley to 
family and visitors, hiking Pincushion, SUP’ing or biking the Moyra 
Canyon trestles and wine tours in Summerland.    



TESTIMONIALS 
I have had the privilege of helping many buyers navigate through buying homes.

Here are a few words from my buyers...
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The service and personal attention I received from 
Debra was exceptional and unexpected. She is truly a 
high-caliber professional. Her knowledge of the local 
market and her key contacts in the community helped 
me in my search for my dream home. After patiently 
going through listings, showings and explaining details 
with me, Debra made sure I got the best offer for my 
previous home and more importantly, the best value 
purchase for the new one! 
Regardless of whether you are buying or selling, I 
would highly recommend Debra Kelly to help you in this 
life-changing move. I could not have asked for a better 
Realtor to guide me through the process. 

Karen

We had a fantastic experience dealing with Debra Kelly 
searching and purchasing a Condo property in West 
Kelowna. We met with Debra and discussed our 
wants/needs and eight days later we had a signed deal. 
She listened and understood what we were looking for 
and searched Condo’s best suited. She made herself 
available to us at any time and we truly enjoyed our 
experience with Debra. We will continue to recommend 
Debra to anyone we know is looking at selling or 
purchasing real estate. 
 
Barry & Carla

I am writing a long overdue thank you letter to you.  
Thanks to your professionalism, caring nature and 
outstanding negotiation skills to help us procure our 
lovely condo in Peachland.Right from our first conver-
sation you made us feel like you are someone who 
understood our needs and was working on finding the 
right place! It felt like we were doing this with a friend.   
I know it was a long process but never once did you 
make me feel bad about my needs or quirky taste! Not 
only did you help us find a condo but you went out of 
your way to hook us up with people that could do reno-
vations, painting, cleaning etc..  One simply does not 
find that sort of kindness and exceptional service and 
support anymore.  You went way beyond what anyone 
would expect a realtor would do for you. Now months 
after the deal is done, you still checking in and helping 
us.  You know our community so well and you are an 
endless source of knowledge! Thank you for helping us 
not only finding a home but also helping us settle in to 
Peachland.  We are so grateful for all your help and 
support.  You are one in a million!

Tania & Dale

Debra,   ‘You are Awesome’  
Thank you for helping us to sell our condo.  We really 
enjoyed working with you, your professionalism and 
business acumen.  We hope to do business with you 
again in the future.   

Linda & Robert



YOUR TOP 10 LIST

Debra Kelly
C:  250.864.6891

DKellyMac@gmail.com

Describe 10 things you love most about  
your home or neighbourhood. 
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CALCUALTING NET PROCEEDS
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Estimated Selling Price $ 

Less: 

Mortgage Balance $ 

Mortgage Penalty (if applicable) $ 

Interest Per Diem  
(Interest from last payment to date of closing) $ 

Property Tax / Utilities Adjustments $ 

Real Estate Commission with GST $ 

Moving Costs $ 

Other: $ 

Estimated Net Proceeds of Sale $ 
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Our Proven Multi-Media 

WEBSITE MARKETING | Sunlinks.net
Your property will be featured prominently on Sunlinks.net
along with several other prominent real estate sites that 
combined garner thousands of hits per month. Our online 
marketing strategy gives your listing the best possible exposure
to the most potential buyers worldwide.   

  PROACTIVE PROSPECTING  
There are only two ways to find a buyer. You can wait for them to 
find you, or you can proactively go out and find them! We do both, 
and that means far more potential buyers for you and your home. 

VIDEO TOURS   
In a sea of competitive listings, video tours give potential buyers a 
behind-the-scenes look at your neighbourhood and your home 
without having to leave their couch. Your custom video tour will be 
uploaded to its own website, and to YouTube, where hundreds of 
potential buyers have viewing access 24/7. This is an invaluable tool 

MLS (MULTIPLE LISTING SERVICE) 
MLS is the largest online database of available real estate in
The Okanagan
search. This website is accessable accross Canada.



MARKETING SYSTEM
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Our Proven Multi-Media 

PROPERTY BROCHURES    
Breathtaking photos and vibrant descriptions make up your 
customized home brochure, designed as a memorable take-away for 
visiting buyers and their agents. These professionally designed 
brochures leave a lasting impression and often lead to repeat 
viewings.   
  
24-HOUR ONLINE ADS   
Your property details and images are also immediately uploaded to 
all the major advertising sites, such as Craigslist and Kijiji. Rest 
assured, your home is visible wherever buyers are looking.  

 
PRINT MARKETING   

more way we widen the net to get your property the best possible 
exposure. Who knows who might end up buying your home?  

  
HOME STAGING CONSULTATION  
Studies suggest staged homes sell faster and attract more money, 
and in a changing marketplace, a staged home can make the 
difference between selling your home or not. Staging can be as 
simple as removing some clutter or as detailed as redesigning rooms. 
Home-staging professionals will provide you with a recommendation   
list that will create maximum buyer appeal for your home.  

SOCIAL MEDIA CAMPAIGNING 
We actively maintain a blog, two Facebook pages, Twitter, Pinterest 
and LinkedIn. Check us out. Your home will be everywhere! 



CHECKLIST
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Preparing to List Your Home
 

In preparation for listing your home, you will need to
gather up a few things:  

   
A copy of your survey 
Your most recent annual property tax assessment 
The average cost of utilities (electricity, hydro, water) 
The age of your home 
Details of recent improvements or renovations 
A list of items you would like to exclude from the sale 
Pictures of seasonal features (i.e. gardens in bloom) 
A list of any easements or right-of-ways 
Receipts and warranties for recent home improvements 

 
Other relevant information (any upgrades, copy of floor plans, 

builder plans and/or model name) 
    

For condominium owners: 
   

Maintenance fees and a list of maintenance/fee inclusions 
Parking and locker numbers 
Pass key to the building 
Status Certificate (if available) 
A list of by-laws and restrictions 

  
. 



 

  

TIPS 
1.  

2. Purge! Get rid of things you no longer want or need. Have a garage sale, donate to 
a charity, or recycle. 

3. Before throwing something out remember to ask yourself how frequently you use an 
item and how you would feel if you no longer had it. 

4. Pack like items together. Put toys with toys, kitchen utensils with kitchen utensils. 

5. Decide what, if anything, you plan to move yourself. Precious items, such as family 
photos, valuable breakables, or must-haves during the move, should probably stay 
with you. 

6. Use the right box for the item. Loose items encourage breakage. 

7. Put heavy items in small boxes so they are easier to lift. Keep weight under 50 lbs. 
if possible. 

8. Do not over-pack boxes and increase the chances they will break. 

9. Wrap every fragile item separately and pad the bottom and sides of boxes. 

10. Label every box on all sides. You never know how they will be stacked and you do 
not want to have to move other boxes aside to find out what is there. 

11. Use color-coded labels to indicate which room each item should go in. Color-code a 
floor plan for your new house to help movers. 

12.
and van number. Also keep your address book handy. 

13. Back up your computer files before moving your computer. 

14. Inspect each box and all furniture for damage as soon as it arrives. Remember, 
 

For Packing Like a Pro 
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NOTES
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